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Year 6 Project Pack:
Theme Park

During this project, you will:

Develop your problem-solving and thinking skills. A

Make decisions and choices.

Strengthen your ability to work collaboratively within a team.

Use a range of mathematical and literacy skills.
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Lesson 4: Making a Profit

Now you know how
much it will cost to
run your park each
week, you need to
work out how much to

charge your customers
to enable you to make
a proﬁt.




Target Market

What kind of market is your theme park targeted at?

Is your park more suitable for younger
children and their parents?



Working Out a Pricing Structure

.
Working Out Entrance Fees
How much are you going te charge your customers to make a profit?
. . Now try out some potential entrance fees.
How much does & cost ta apen your park aach day —
y running cost? Patonttal antrance fee 1 | Nemer o Peieied | poganal revanue
pur weekly g+ D) Cost per adult
Cast per chid
After researching similar them parks, we predict that for Tocal potential revenue
yaur first few weeks of trading, a sensible estimate for the Daily runing costs:
number of daly visitors would be 750 peaple. Potential proft per day,
Let's work out how much each potential eustomer needs to (Total poveniial revene minus daily
Py to just cover your running costs: fuaving coet)
Number of predicted
Dally mng cot 4 750 Potential entrancefee 2 | oyy1eschid customers
estimated. daily vistors] = o o
Cost per child &,
Toel potertial revenue s,
Daily ranning coms: S g
How many adults and chidren do you predict will visit Potential profit per day:
each day? m&:ﬂ%‘mm"“‘u
| Estimated Adult Custamers | ‘ :
Final Entrance Fee Decision:
[ Estmated Child Customrs | :
@ poga et 1 2 - ;
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Estimated Customers

Let’s work out how much each potential customer needs to pay just to cover
p pay |
your runnlng COSts.

Daily running cost = /50 =

So do we just charge your customers this price? E8SS'S




Profit Margins

A narrow profit margin would give you a smaller profit | , N
per customer but potentially attract more people to visit the N
theme park. Why? .




Competitors’ Prices
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Grayton Manor
£29 per adult and child aged 12+
£21 per child (4-11)
Under 4s free




Potential Proﬁts

Working Qut Entrance Fees

How much are you going to charge your customers to make a profit?

Try out three different pricing A —— et

[daily running cost? Patential antrance fae 1

structures on your sheets. T EEEm—

After researching similar theme parks, we predict that for Total potentinl revenue:

your first fewr weeks of trading, o sensible estimate for the Dally running costs.
nurrber of daily visitors would be 750 peaple

Then, make a final business decision i e s EEF
about what you will charge.

adultichild customers

Total potential revenue:

All members of your group must i g vt s e,

[Estmated Adut Customers | |

agree. [ESE v -
o




Estimating Types of Customers

Discuss with your business partners:

Or is your theme park mainly for children? So maybe there will be an equal number of
adults and children (as children will have to come with a parent or guardian). So 375

adults and 375 children?




Reflection

What are you going to charge adults and children to
enter?
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